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“Why Now?” EVO Systems Explains the Urgent Need 
And Unique Power Behind the Evoverse 
Industry’s First Ecommerce Platform Brings New Level 
of Automation and Education to Fenestration Professionals  

WESTPORT, CT (September 22, 2025)  -- While many industries have readily embraced digital transformation, the fenestration market has, generally speaking, been more cautious. While most business sectors utilize digital tools such as ERP systems, CRM platforms, and automation software, window and door manufacturers have traditionally been a bit more methodical when it comes to assessing the value of these resources. 
The same approach applies to the adoption of B2B e-commerce practices. This limited technological adoption indirectly affects how companies budget for, track, and reorder essential products like Personal Protective Equipment (PPE) -- which, by and large, is still executed through manual procurement processes.
When it comes specifically to PPE procurement, however, additional challenges unique to the fenestration industry also play a role in digital adoption:
· Fragmented and Traditional Supply Chains: Many companies in fenestration, especially small to mid-sized fabricators and installers, still rely on legacy procurement methods, such as calling vendors, emailing orders, or ordering through outdated catalogs.
· Dedicated E-commerce Platforms: Unlike healthcare or construction, which have robust platforms for online ordering PPE (i.e., Medline or Grainger), fenestration has not had a centralized, industry-specific digital marketplace. Most PPE sourcing is via general industrial suppliers, with no specific guidance for tasks in a fenestration facility.
(MORE)
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· Limited Data-Driven PPE Selection: In many industries, recommendations for PPE are based on risk assessments, job-specific data, and compliance standards. Fenestration sources often make generic recommendations not directly tied to specific machines, roles, or environments, leading to mismatches between hazard and protection level.
At Last, Automation
Consequently, when EVO Systems launched Evoverse, the first interactive e-commerce platform built specifically for fenestration, the company believed that the industry was ripe for such an innovation. 
“Fenestration is incredibly complex,” said Bob Hornung, Founder and President of EVO Systems. “There’s massive product variation, nuanced processes, and a lack of universal standards. Those realities made it hard to create a unified digital buying experience -- until now.”
With the launch of the Evoverse, EVO Systems is solving long-standing challenges by delivering not just an online storefront, but a virtual factory experience that blends education, interactivity, and expert insight. 
The initial focus on PPE is both strategic and necessary, as it is critical in every window, door, and glass manufacturing facility. But choosing the right protective gear is complex. Gloves alone come in dozens of variations based on grip strength, cut resistance, dexterity, and material -- and that’s just one category.
“Determining which PPE to use for each department is a painstaking process that generally falls to someone already stretched thin,” said Hornung. “We eliminated that burden.”
The Evoverse simplifies this decision-making process by providing detailed PPE recommendations for every major operation inside a fenestration plant, from cutting and glazing to frame assembly. Recommendations are sorted into “Good,” “Better,” and “Best” tiers based on performance, features, and price, helping users match their budget and safety goals quickly.
The system also includes avatars representing typical plant personnel, which users can click on to access PPE tailored to specific roles. 
Every product in the Evoverse has been curated and validated by Evo’s PPE suppliers, based on their deep knowledge of manufacturing safety requirements. Users can view detailed product specs, sizing charts, and performance insights, and even request samples before buying. 
(MORE)
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“The Evoverse isn’t just a place to buy PPE gear,” Hornung explained. “It’s a tool for decision support. It does the legwork a safety officer or department head would normally spend days or weeks figuring out.”
So Why Evo? 
EVO Systems was uniquely positioned to create the Evoverse thanks to its experience developing software specifically for fenestration manufacturers, along with its reputation as a technology innovator. The Evoverse represents a major step toward full-scale digital transformation in an industry that’s been slow to embrace it.
Another factor in Evo’s creation of the Evoverse is Cloud 9 2025, the company’s robust software platform. Cloud 9 is an integrated network designed to enhance every aspect of EVO’s customer demands, supply chain challenges, and e-commerce capabilities. The experience EVO gained in developing the Cloud 9 engine – from EDI to supply chain integration to order monitoring to access reporting – served as the perfect springboard to creating the sophisticated functionality of the Evoverse. Essentially, the Evoverse represents the interactive, “consultative” part of the Cloud 9 2025 engine. 
ABOUT EVO SYSTEMS
Founded in 2017, EVO Systems LLC is a premier distribution software provider serving the window, door, and insulating glass industries. With a comprehensive line of quality products cultivated through strong relationships with industry-leading suppliers, along with the largest sales organization in the fenestration industry (Industrial Sales Corporation), EVO Systems is committed to delivering seamless, innovative solutions to its customers. The company relies on Cloud 9® 2025, a single, proprietary, integrated platform that allows customers to manage every aspect of their business with EVO and beyond.
The company recently announced the launch of the Evoverse, the first interactive e-commerce environment created specifically for the fenestration industry. For more information, visit www.evoproducts.com.
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